STEPS IN THE PURCHASE &
SALE OF A HOME IN TEXAS
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HNOTE: Boyd & Boyd Properties, LLC, intends for thiz to be only a general approximation of the sequence
of steps in the process of purchasing and selling a home. Every trangaction is unigque and different from oth-
ers because each one has a unigue set of factors among which are property characteristics, personalities of
the set of people involved and individual needs of buyrers and sellers at the time of the transaction.




